Free GPT Prompts

Sales Edition
Episode 08 - 8/22/2023

Hi, I'm Leo!
Follow me for
Al Expertise
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Free GPT Prompts

Let's come up with 5 top
prompts for sales!
PS: We are all in sales
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"Suggest strategies for
building rapport with

potential clients in the
[ specific industry].”

Why it's a timesaver: Building rapport is
fundamental in sales. By getting industry-
specific strategies, salespeople can connect
more effectively and efficiently with prospects,
bypassing generic rapport-building techniques
that might not resonate.



"Provide tips for
effective follow-up after
a sales meeting about
[product/segment]
without being overly
persistent.”

Why it's a timesaver: Follow-ups can make the
difference between closing a deal and losing a
prospect. This prompt ensures sales
professionals strike the right balance in their
follow-up communication, saving time spent
pondering the right approach or frequency.



"Explain how to
leverage social media
platforms for sales
prospecting in [ specific
industry].”

Why it's a timesaver: Digital prospecting is a
modern sales necessity. With this prompt, sales
reps can understand the best practices without

deep dives into individual platform nuances.



"Outline strategies for
opening a cold call
about [product/
segment] to maximize
engagement and
interest.”

Why it's a timesaver: Cold calls can be daunting.
By having effective opening strategies,
salespeople can increase their chances of @
successful call, bypassing the trial and error of
different intros.



"List techniques for
closing a sale of
[product/segment]
when a prospect is
hesitant or on the
fence.”

Why it's a timesaver: Closing techniques can
make or break a sale. By accessing tested
strategies, sales reps can more efficiently move
hesitant prospects toward a purchase.



Rememberto
Feed your Al

Your Al is hungry. The more data and info you
feed it as part of your prompts, the stronger it
gets and the more it helps you.

Tell it about your job every time you prompt!




Thanks for dropping by!

Did you enjoy this carousel? Let me know in the
comments below, and consider reposting and
sharing this carousel!

Have your own tips, favorite prompts, or want
exposure? Feel free to comment below!
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